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Intro

From it’s early days growing up on the
doorstep of punk almost 50 years ago, Rough
Trade has firmly established itself as one of
the most enduring and relevant counter
culture brands out there.

Whilst Rough Trade has been putting on live
events since late ‘83, arguably it’s reputation
in the live sphere has been cemented by live
spaces inside it’s larger stores:

East (est 2007), Nottingham (2014), Bristol
(2017) and finally Liverpool (2024)

This is where you and your artists come in...
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Why Rough Trade?

Promoting a release with a tour of UK
Rough Trade stores helps deliver value i
through:

1k+ chart eligible sales
Fan engagement
Support across RT Digital Channels

Support across RT Physical Stores \

In addition to this, we are offering lower

costs and added value for in-store bookings Ao
that span the 4 cities we operate in -
(Liverpool, Bristol, Nottingham, London).

Finally we offer a single point of contact 28 -
across all locations and can fulfil from our -
distribution centre if scheduling demands.
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Capacities / Production Spec

Liverpool: 300

East London: 300

West London: 50 (Acoustic Only)
Nottingham: 180

Bristol: 200

Alongside in-store options, we can host
‘out-stores’ at external venues ranging from
500-2000 across all cities.

We pride ourselves on the quality of
production - all stores benefit from high
quality tech spec.

All shows are ticketed via DICE and
promoted via RT channels.




Costs

Current In-Store Fees:

East - £300+VAT
Bristol - £250+VAT
Nottm - £250+VAT
Liverpool - £300+VAT

All includes, professional grade PA
(D&B/L-Acoustic), stage, full back-line,
in-house engineer, console, and lighting
for live performance, DJ-Sets, In
Conversations, and Screenings.
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All Stores Offer

In exchange for the support of touring
in-stores across all the cities we trade in, we
can offer additional value:

e 25% discount on engineer fees
(reducing £1100 to £825)

e Access to Rough Trade Edit Marketing
Pack for FREE (usual price £350)

e Upgrade Rough Trade Edit PLUS
Marketing Pack for £400 (usual price
£700)

With this pack, you will be able to drive 1k+
chart eligible sales and have significant
presence and racking across all Rough
Trade channels around release date.
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Case Study

Yard Act - Where’s My Utopia? In-Store
Tour (Pre-RTL Opening):

6 Sold Out in-stores across the 3 active
Rough Trade sites (East, Bristol, & Nottm)
generating 1k+ chart eligible sales. Now with
the addition of Liverpool a full Rough Trade
double in-store tour could generate upwards
of 1.6k+ album sales.

Jordan Rakei - The Loop In-Store Tour:
5 Sold Out in-stores (Double @ East, Bristol,
Nottm, & Liverpool). Delivered 1.2k+ chart
eligible sales.
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Helpful links:

Rate Card
In Store Tech Specs (Coming Soon)

Head of Events & Partnerships, UK
Sam Allison
sam@roughtrade.com

Thank you

ROUGHTRADE.COM @ROUGHTRADE


https://www.dropbox.com/scl/fi/6b4r1lg882igfupv1b7jy/RoughTradeMaster_2024.pdf

